Modernize Your Sales Processes with

Document Automation

Our solution transforms manual, error-prone
processes into digital, automated versions enabling
faster selling and better customer engagement.

Sell at the speed of now.
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Get your quotes
back quicker.

Stop wasting
time on manual
administrative
work.

Automate your
quote approval
process.

Gain more
time to sell.

Compare the productivity savings of your current
document generation process versus the productivity
savings of using Experlogix Document Automation.
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Qur customers report 65%* of productivity savings
when using Experlogix's document generation and
automation solution.

Since converting to Experlogix Document
Automation, Thermo Fisher has enjoyed the
benefits of centralized document management.
Now their field salespeople access content
from the company servers. They no longer
experience the negative consequences of
issuing customer-facing documents
containing outdated information.

“Centralizing the document resources was the biggest
benefit of switching to Experlogix. Our proposals now
include all the latest information we've uploaded to the
central repository.”

Christen Carson

Thermo FiSher IT Manager,

SCIENTIFIC Material Structural Division

“The changes in our quote generation process
has actually been really great since we've added
Experlogix. Now there's a lot of automation in
the back end and it minimizes issues. Right now
if we create a configuration and we hit send to
print, everything in that configuration is
consolidated not only into a proposal but also
into a work order, a bill-of-materials,

a timing worksheet, and all the way down
to a budget for that project.”

22227 Click here to watch the video
u testimonial from Ken Kelly,
President of Kelly Roofing.
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